
 

 
 

Presales Engineer Apprentice 

Job Description 

This is a temporary position for someone who has not yet graduated and is working towards 
a relevant Bachelor's or Master's from a relevant academic institute looking to complete a 1 
year apprenticeship (contrat en alternance). The candidate will support sales & marketing 
functions with technical knowledge, creation and demonstration of computer solutions. 
Emphasis is on, but not limited to Data Center Technologies. The organisation offers ample 
opportunity to build relationships with colleagues in the immediate working group as well as 
stakeholder teams locally and internationally. 

Your main responsibilities will include but will not be limited to : 

• Creation of hardware and software proof points of value propositions. 

• Give demonstrations of computer solutions to selected customers in local language.  

• Presentation of functional and business benefits of Intel products. 

What We Offer : 

At Intel, you come to work in a collaborative, supportive environment, where your equally 
brilliant colleagues will push you to be your best. There's no fear of failure-we know that's 
how innovation happens. And you'll never be bored. We offer competitive benefits and pay, 
opportunities for professional development and the flexibility you need to achieve balance. 
Intel fosters a collaborative environment allowing the brightest minds in the world to come 
together to achieve exceptional results. 

Intel believe in human rights and operate a courteous & respectful working environment. 

Qualifications 

• Student in an Engineering or Computer Science Degree, preferably with a focus on Artificial 
Intelligence or High Performance Computing 

• Highly motivated individual, a go-getter with high standard of quality and customer 
orientation. 

• Strong background and familiarity with the Linux OS environment is a must 

• Programming experience will be an advantage (C/C++, Python) 

• French & English Languages are required 

Inside this Business Group 

Intel's Sales and Marketing (SMG) organization works with global customers and partners to 
solve critical business problems with Intel based technology solutions. SMG works across 
business units to amplify the customers voice and deliver solutions that accelerate their 
business. Our teams work across the entire sales cycle, pushing ingredient products to our 
"billings" customers while also pulling end solutions through to "consumption". We work 
across numerous industries, including retail, enterprise and government, cloud services and 
healthcare as examples. The operations team focuses on forecasting, driving alignment with 
factory production and delivering efficiency tools and our marketing capability drives demand  



 

 
 

 

and localized marketing in locations around the globe. Our sales force navigates a complex 
partner and customer ecosystem while shaping product roadmaps, driving value for our 
customers, and collaborating to harness emerging technology trends to deliver 
comprehensive solutions. 

 


